
Mike is a passionate 
entrepreneur, speaker 
and author. He is also the 
Founder and CEO of the 
NSBC – South Africa’s largest 
organisation representing 
the SME sector.  NSBC has 
a network of over 125 000 
innovators, entrepreneurs 
and business owners.

Mike’s travelled an amazing 

 

R989 
ONLY

BOOK NOW!
Limited Seats 

For queries call Mark on 011 465 2900, 
email mark@salesguru.co.za or 
visit www.salesguru.co.za/Events

10% OFF
FOR BOOKINGS MADE BEFORE 

29TH JULY 2016(Excluding VAT) per seat

Time: (JHB & CT) 09h00 to 12h30  
         (DBN) 08h15 to 11h45)
Registration starts at 07h30

:  Johannesburg 
Barnyard Theatre, 

  Rivonia

:  Durban 
Barnyard Theatre, Gateway,  
Umhlanga

:  Cape Town  
Barnyard Theatre,  
Willow Bridge centre (Tygervallei)

21
SEPTEMBER

SALESGURU 21- 22 - 23
SEPTEMBER

2016

Brian works with CEO’s of multi-national organisations to drive sales and customer experience.
He is also a leading speaker on the US circuit and has delivered over 1000 talks with rave reviews. 

Brian teaches through stories that come from real world experiences. He speaks from the heart with 
the intention of challenging and transforming the way his audience view the world. He strives to make 
his talks and the concepts he shares, relatable and transferable to his audiences’ business and their 
everyday lives. 

 

BRIAN PARSLEY

ROBBY KOJETIN

TOP AMERICAN SPEAKER BRIAN 
PARSLEY BACK BY POPULAR DEMAND.

TALK : FROM ROCK BOTTOM TO THE TOP OF EVEREST 

• Overcoming setbacks and rejection
• What holds most people back from living an awesome life 
• Finding that thing that will get you out of bed every day with enthusiasm
• Conquering self-doubt, fear and procrastination
• How to embark on massive challenges
• The one thing that separates successful people from the rest 
• Change your thoughts, change your results
• Thriving in tough times regardless of circumstance
• What is the key that creates on-going positive action 
• How to accomplish pretty much anything you want
• The power of personal commitment and follow through

TALK : MASTER YOUR PRESENTATION 

• How to overcome the silent killer – FEAR
• Understanding the characteristics of top presenters
• Creating instant rapport
• The structure of great presentations
• What to leave out 
• What to include 
• Why simplicity is the key and how to achieve this
• How body language impacts your presentation outcome
• The power of stories 
• How to close every presentation with a positive call to action

In 2006, a climbing accident put me in a wheelchair for almost a year. With massive debt, constant 
pain and severe depression, this is my story from the brink of suicide to the top of the World’s 
Highest Mountain.

Follow Robbie as he relives a journey into Hell and back 3 times and shares a very touching 
and personal story that takes you every step along that path, offering insights on recovery, hope, 
motivation and courage.

22
SEPTEMBER

23
SEPTEMBER

RICHARD MULHOLLAND

MIKE ANDERSON

TALK : “THE SECRETS TO ACHIEVING GREATNESS”

6, 7 & 8
JUNE 2018

BOOK NOW! Limited Seats

ONLY
R989

Excluding VAT

TALK: ”HOW NOT TO SUCK AT SALES PRESENTATIONS!”

NSBC FOUNDER 
& CEO 

Time: (JHB & CT) 09h00 to 12h30, (DBN) 08h15 to 11H45
Registration starts at 07h30

: JOHANNESBURG
 The Barnyard Theatre, Rivonia

:  DURBAN
 The Gateway Hotel, Umhlanga

:  CAPE TOWN
 The Barnyard Theatre, Willow Bridge Centre (Tygervalley)

6
Jun

7
Jun

8
Jun

10%For bookings made before
16 MARCH 2018

 5%For 5 seats or more

DISCOUNTS

FOUNDER OF MISSINGLINK AND PRESENTATION GURU 

Richard kicked off his career as a rock n roll roadie, operating lights for bands such as Iron Maiden and Def 
Leppard. From there he started SA’s largest presentation firm, Missing Link and co-founded 21Tanks, SA’s first 
perspective lab.

Richard is a highly regarded speaker. When not addressing many of South Africa’s top corporations, he guest 
lectures on courses for The Cape Graduate School of Business (GSB), and the Gordon Institute of Business 
Science (GIBS).

What you will learn:

4	 Understand why too many presentations suck!
4	 The simple yet effective structure for any presentation
4	 Connect with every audience every time 
4	 Open and close with impact
4	 Build your business and credibility
4	 Structure the content around THEIR priorities
4	 Incorporate and tell memorable stories 
4	 Connect both to the intellectually and emotionally with your audience
4	 Achieve buy in through a call to action
4	 Be remembered for the right reasons and be referred

What you will learn:

4	 The power of unshakable belief – from bankrupty to success
4	 Adopting the magic of tiny steps
4	 It all starts with the right action plan
4	 The BIG difference between saying and doing – talk is cheap
4	 Become a Rainmaker in your industry
4	 Sell to the decision makers or else!
4	 Taking risks and embracing failure
4	 Never taking no for an answer - persistence
4	 Soar with eagles that fly high
4	 Keep moving forward and never surrender

journey, living at the business coalface his entire life, a mix of 
enormous adversity and incredible success. Through his journey, Mike 
has had the amazing opportunity of meeting up with many of the 
world’s most successful people. His objective; understanding these 
mercurial individuals and what it takes to really achieve true success!

He is passionate about sharing these “secrets to achieving greatness” 
through his keynote presentations and he also publishes the “Never 
Surrender” series of books annually.

Do presentation skills matter in sales?

Great presentation skills, whether to one person or a large group 
are no longer just a “nice to have”. It is now crucial for sales success 
and often, is the difference between closing the deal or not.  Yet this 
remains an area that many sales people struggle to master, overcome 
“fear” and truly stand out from their competition. Bluntly put, too 
many sales people suck at presenting!

What would it mean to you and your company if every time you 
presented, you were confident, powerfully persuasive and delivered 
the message brilliantly to your audience (regardless of the size)?


